It’s More Than Just Selling Cars — It’s About

Helping Someone’s Dreams Come True...

Most of us are no
longer asking the
proverbial question —
who exactly was the
speaker we had last
week? You see, it’s been nearly 5 years
since we’ve heard from him. Like a
Stealth bomber flying under the radar, he
has eluded all the Program Coordinators
but has still managed a very strong
networking presence in the club. Both
using members for projects and helping
fulfill our needs for transportation.

Neil Spencer of Lighthouse Auto says
how wonderful Prospectors has been to
him, not only great business but great
friendships which are sometimes more
valuable. His character traits became
aware early in life when awarded the
coveted Eagle Scout designation. That
says loads about Neil — who he is, and how
he serves others.

As a youngster, he knew he liked getting
paid for producing something. He cut
grass, shoveled snow, and in high school,
installed stuff on tractor trailers.

His love of autos came early in life — he
was always fascinated with them. He went
to car shows, read about them voraciously,
worked on them. He LOVED cars!!

He even enrolled in a 5 year program at
General Motors learning the ins and outs
of the auto industry looking for a spot in
the different areas that deal with cars.
After just under 2 years, enough was
enough.

He wanted to sell autos, but never worked
at a dealership. He determined dealerships
gave him the creeps. He knew there was
no job security working for someone else.
That is when the light bulb went on, and
Lighthouse Auto was born. “Let the light
shine!”

He began focusing on meeting his new
client’s immediate needs — getting them
the right vehicle at the right price.
Sometimes he would try to figure out
exactly what they needed. With the onset
of online shopping going on, it has
become even more confusing now.

When Neil started out, he was selling
almost entirely pre-owned vehicles, but
since working and growing, he now
focuses much more on new cars and
trucks.  Truthfully, he says he’ll sell
anything with wheels! He handles all
price ranges. From someone with a limited
budget who just needs a reliable ride and
only has $1000, he makes sure the basics
are working fine, and they get a great, safe
car to drive. They deserve the same
service and respect any buyer gets from
Neil! But he looks up and can handle deals
for high end sports cars and SUVs. The
sky’s the limit!

Neil is an official dealer in the state of
Kansas — he can sell, trade, sell warranties,
provide loaner autos, and he subcontracts
out body work, interiors, and detailing.

His inventory fluctuates. As fast as he
buys something, it does not stay around
long. He currently has about 10 vehicles in
his warehouse, but that changes daily. He
also purchases lease returns, works with
trade-ins, and attends auto auctions to see
what’s available. And he drives the actual
cars he is selling to evaluate how they
drive and what’s going on with that
particular make and model. He passes that
info along to his clients.

He told us of a friend whose family
member had a bucket list item — wanting
to drive a Ferrari. She knew Neil, called
and asked how we could do this. Neil had
a client in Oklahoma that had a Ferrari,
and drove it to KC parking it outside a
restaurant where this guy was celebrating
his birthday. He came out, saw the car
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parked in front of the restaurant, and
immediately struck up a conversation.
Long & short, they ended up giving him a
ride in the Ferrari he will NEVER forget!

Neil never gets tired hearing stories of
your first car or your love of autos. So
take a minute and tell him. He’s all ears.
And thank you Neil for taking such great
care of so many Prospectors. Service,
attentiveness, and quality products wins
them over again and again!

WE ARE AT DEER CREEK CC -

7300 W. 133RP ST., OPKS.
MEET UP AT 7 AM; BREAKFAST
AT 7:25; SPEAKER AT 8 AM.

SPEAKERS SCHEDULE
See Page 2




UPCOMING
SPEAKERS
SCHEDULE

Here is a list of our upcoming
speakers. Please note some events
are evenings or away from Deer
Creek CC.

ARE YOU INTERESTED IN JOINING
PROSPECTORS?

Give Sean Felton, our Membership
Chairman a call at 816-258-3774 or
email at DrSean.Felton@gmail.com
before you visit our group so we can
make sure there are no category
conflicts with our current members.

Gift Exchange at Deer Creek CC.
Bring a funny, strange, creative,
weird, or bizarre gift and in return,

you will get one of like kind. You
MUST bring a gift to get a gift. We

will have special menu items and
added beverages on Thursday. So
get there at 7 am and get started.

Jan. 4™ - State of the Club
Meeting at Deer Creek CC.

IMPORTANT REMINDER -
ESPECIALLY FOR NEW MEMBERS:-

WINTER STORM
POLICY

If the Shawnee Mission School District cancels classes
on the Thursday of our meeting, there will be NO
MEETING THAT DAY.

Please check late the night before or early the morning
of our meeting date for school cancellations.




Trivia Question:-

Who was the capital of North Carolina

named for ? QUOTES OF THE WEEK

4‘ GOOD NEWS
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It was John McEnroe that stopped Bjorn
Borg’s string of Wimbledon singles titles at
five.

Con’t. From Page 1.......

Nothing this week.....

BE A PART OF THE BEST NETWORKING GROUP IN JOHNSON COUNTY - COME
JOIN YOUR FELLOW PROSPECTORS THIS THURSDAY
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It's Give-A-Bear Time Again !!! — This year like in the past
there is a huge display of happiness and kindness when Kevin
York along with family and friends make their “special deliveries”
to the people of Phoenix Family residences. This year the actual
delivery takes place on Sat. / Sun. Dec. 18" and 19™. If you wish
to volunteer and help in some way, contact Kevin at 913-747-
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GUESTS

Name Name of Business Your Position (owner, sales, etc.)




